
I am Fujiwara, Senior Executive Vice President and Representative Director of NTT 

DATA. Thank you for attending the financial results briefing session today despite your 

busy schedules.

We will give an online presentation this time, too.



Here is the agenda for today.

Now, let me explain the financial results for the first quarter of the fiscal year ending March 

31, 2022.

Please refer to Page 3.



(Explanation omitted)



First of all, I would like to begin with the overview of the financial results for the first 

quarter of the fiscal year ending March 31, 2022.

As you see, we recorded a significant increase in net sales and operating income.

New orders received decreased due to fewer large-scale domestic project orders than 

in the previous fiscal year, which was expected, and has been reflected in the full-year 

forecasts.

Net sales increased due to sales growth in all segments and the impact of foreign 

exchange rates.

Operating income increased due to sales growth and results of overseas structural 

transformation.

Next, let me explain year on year changes by business segment. 

Please refer to Page 4.



Let me begin with new orders received.

The Public & Social Infrastructure Segment saw a decrease due to fewer orders of 

large-scale projects for the central government and ministries than in the previous fiscal 

year.

The Financial Segment saw a significant decrease due to fewer orders of large-scale 

projects for banks than in the previous fiscal year.

However, the decreases seen in the two segments were reactionary declines, which were 

expected, and have been reflected in the full-year forecasts.

The Enterprise & Solutions Segment saw an increase mainly due to winning of projects 

for the manufacturing industry.

The North America Segment saw a decrease mainly due to a delay in the timing of the 

contract of a large-scale project. However, as explained in Business Topics on Page 17 of 

this presentation, we won this contract in the second quarter, and has made steady 

progress toward meeting the full-year forecasts.

The EMEA & LATAM Segment saw a significant increase mainly due to winning of 

projects in Spain, etc., and the impact of foreign exchange rates.

Please refer to Page 5.



Next, net sales. 

The Public & Social Infrastructure Segment saw an increase in sales mainly for the 

telecom industry.

The Financial Segment saw an increase in sales mainly for financial institutions.

The Enterprise & Solutions Segment saw an increase in sales mainly for 

manufacturing industry and retail and service sectors.

The North America Segment saw an increase in sales mainly for healthcare and 

financial institutions driven by a low impact of COVID-19, and also the impact of foreign 

exchange rates.

The EMEA & LATAM Segment saw an increase in sales mainly in Spain, driven by a 

low impact of COVID-19, and also the impact of foreign exchange rates.

Please refer to Page 6.



Next, operating income. 

The Public & Social Infrastructure Segment landed on par with the previous fiscal year 

due to costs increased by proposal activities for expanding our business fields, despite an 

increase in sales growth.

The Financial Segment saw an increase due to sales growth.

The Enterprise & Solutions Segment saw an increase due to sales growth and 

increased profitability, driven mainly by a low impact of COVID-19.

The North America Segment saw an increase mainly due to sales growth, a decrease in 

expense and seeing results of structural transformation.

The EMEA & LATAM Segment saw an increase mainly due to sales growth and the 

effects of structural transformation.

The Enterprise & Solutions Segment and overseas two segments recorded more 

significant increase than the other segments as they were more affected by the 

COVID-19 in the first quarter of the previous fiscal year.

The following slides show the details that I have just explained by each segment. I make 

supplementary explanations about the overseas segments.

Please jump to Page 10.



(Explanation omitted)



(Explanation omitted)



(Explanation omitted)



I explain the results of the North America Segment.

Although analysis of YoY variance are explained in the previous page, EBITA margin also  

improved significantly.

The profitability has improved solidly even without the impact of the temporary costs 

incurred due to the COVID-19 in the previous fiscal year.

Please refer to Page 11.



I explain the results of the EMEA & LATAM Segment.

Profitability has improved.

As you see, we can see the effects of the structural transformation solidly both in the 

North America and the EMEA & LATAM Segments.

The next slide shows the initiatives in overseas segments to improve its profitability.

Please refer to Page 12.



This slide shows initiatives in overseas segments to improve their profitability.

As you see, both the North America and the EMEA & LATAM Segments have made 

progress in line with the plan.

We continue to work toward the achievement of the full-year forecasts.

The following slides show you topics and figure information by business segment, which are 

self-explanatory.

That’s all from me. Thank you very much.
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