
I am Honma, President and CEO of NTT DATA. Thank you for attending the financial 

results briefing session today despite your busy schedules.

We will make our presentation online again.

Please refer to Page 1.



Here is the agenda for today.

Now, let me explain the financial results for the second quarter of the fiscal year 

ending March 31, 2022.

Please refer to Page 3.



(Explanation omitted)



This slide shows the overview of the financial results for the second quarter of

the fiscal year ending March 31, 2022.

As you see, we recorded favorable results following the first quarter.

New orders received increased due to steady contract wins in Japan, as well as the

expansion in the scale of overseas businesses and the impact of foreign exchange

rates.

Net sales increased due to the expansion in the scale in all segments, as well as the

impact of foreign exchange rates.

Operating income increased due to sales growth and seeing results of overseas

Structural Transformation.

Although we have just gone through the first half of the fiscal year, given the favorable

results, we expect the full-year forecasts to be achieved.

I will now move on to year on year changes by business segment.

Please refer to Page 4.



Let us look at the new orders received.

The Public & Social Infrastructure Segment saw a significant increase mainly due

to the winning of renewal projects and new projects for the central government and

ministries.

The Financial Segment saw a significant decrease mainly due to fewer orders of

large-scale projects of banks than in the previous fiscal year, which is as expected and

has been reflected in the full-year forecasts.

The Enterprise & Solutions Segment saw an increase mainly due to the winning of

projects for the manufacturing industry.

The North America Segment saw an increase mainly due to the winning of large-

scale projects for corporate clients and the impact of foreign exchange rates.

The EMEA & LATAM Segment saw a significant increase mainly due to the winning

of projects in Europe, mainly in Spain, as well as the impact of foreign exchange rates.

Please refer to Page 5.



Next, we will look at the net sales.

The Public & Social Infrastructure Segment saw an increase mainly due to the

expansion in the scale of services for the telecom industry and the central government

and ministries.

The Financial Segment saw an increase mainly due to the expansion in the scale of

services for banks.

The Enterprise & Solutions Segment saw an increase mainly due to the expansion

in the scale of services for the manufacturing industry and the retail and service

sectors.

The North America Segment saw an increase mainly due to the expansion in the

scale of services for healthcare institutions and the impact of foreign exchange rates,

despite a decrease in revenue from the sale of several businesses, which was in line

with the plan for this fiscal year.

The EMEA & LATAM Segment saw an increase mainly due to the expansion in the

scale of services in Europe, mainly in Spain, as well as the impact of foreign exchange

rates.

Please refer to Page 6.



Next, we will look at the operating income.

The Public & Social Infrastructure and the Financial segments saw an increase

due to sales growth.

The Enterprise & Solutions Segment saw an increase due to sales growth as well

as improved profitability driven by the less impact of the COVID-19 pandemic.

The North America Segment saw an increase due to sales growth as well as a

decrease in the expense and seeing results of Structural Transformation.

The EMEA & LATAM Segment also saw an increase due to sales growth as well as

seeing results of Structural Transformation including the improved operating ratio.

As explained, the financial results for the first half were very favorable. We expect the

full-year forecasts to be achieved.

However, we are going to identify the potential upside deviation from the forecasts by

watching closely factors including economic trends going forward and how unprofitable

projects would be managed, as well as making decisions for investments in key

measures for our future growth under examination.

Next, I will explain our main initiatives implemented in the first half. Please refer to

Page 12.
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First, I will explain the main initiatives implemented in Japan.

Please refer to Page 14.



(Explanation omitted)



This slide illustrates the digital disaster prevention platform to support total disaster

response operations.

This platform leverages multiple solutions utilizing digital technologies that we have

developed and will contribute to faster response to a disaster and prevention of a

secondary disaster by taking advantage of our strength in the digital field.

Please refer to Page 15.



We launched the Open-API marketplace, an open platform that connects Fintech companies

and local governments with financial institutions.

We will promote digitalization across industries including interconnection between a financial

institution and a government agency.

Please refer to Page 16.



This slide shows a case of establishing a digital management platform for Asahi Kasei

Corporation.

The platform centralizes sales information from bases in Japan and overseas and

visualizes information for decision making.

Next, I will explain the main initiatives implemented in overseas countries.

Please refer to Page 18.



(Explanation omitted)



We consider the initiatives to improve the profitability of overseas businesses as one

of our top management priorities and have made progress steadily.

As you can see, in the first half of this fiscal year, we completed the sale of some

businesses in North America and made progress on integrating business companies in

EMEA & LATAM as planned. Digital businesses have expanded in each region.

The following slides will give you details.

Please refer to Page 19.



This slide shows details about the sale of some businesses in North America.

We completed the sale of our non-core, non-digital businesses including the staffing

business. The impact of lower sales due to the sale of several businesses on revenue

has already been reflected in the financial results forecast.

Please refer to Page 20.



This slide shows details about the integration of brands and business companies in

EMEA & LATAM.

We completed the integration of European brands into the NTT DATA Brand and are

working on the integration of everis and NTT DATA EMEA under NTT DATA EMEAL

established in September, 2021.

Under the integrated brand and company, as One NTT DATA, we will provide optimal

and high-value services to our clients.

Next, I will show you the cases of digital projects in overseas countries.

Please refer to Page 21.



This slide shows a case of a digital and consulting project in North America.

We won a large-scale contract with a leading hospitality company for the digital

partnership for IT outsourcing.

We explained at the briefing session for the first quarter that there was a delay in

signing a contract for this project, but, we steadily concluded the contract in the

second quarter.

Please refer to Page 22.



This slide shows a case of providing smart solutions for INDYCAR in North America.

We believe that we will expand our market presence by utilizing our smart solutions for

the popular sport to boost fan experience.

Please refer to Page 23.



This slide shows a digital project in EMEA & LATAM.

We won a 5-year contract of developing a MaaS platform, including requirements

definition to operation, with a Spanish rail transport company.

Finally, I will show you our green initiative implemented both in Japan and overseas

countries.

Please refer to Page 24.



With the increased social demands for carbon-neutral, we newly established the

Green Innovation Office. The office will play a role in visualizing and reducing CO2

emission from our supply chain and promoting greening in the overall society by

providing global standard solutions.

I will skip the explanation of the following slides as they are about business topics,

numeric information, and others for each segment.

I will end my presentation here. Thank you for your kind attention.
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