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I am Yo Honma, President and CEO, Representative Director of NTT DATA.
Thank you for taking time out to join us today despite your busy schedule.
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This is today’s agenda.
Let’s get started with the explanation of the results for the fiscal year ended on
March 31, 2022. Please see Page 3.
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Results for the Fiscal Yea
Ended March 31, 2022

(Explanation omitted)



Results for the Fiscal Year Ended March 31, 2022

Reported record highs in all accounting items including net income. Our overseas business expanded with
improved profitability, while our domestic business also steadily increased.

The number of new orders received increased due to expanded overseas businesses and the impact of foreign exchanges.
Net sales has increased for the 33rd consecutive fiscal year due to the impact of foreign exchanges and growth in all segments.
Operating income increased due to increased sales and the effects of overseas Structural Transformation.

(Billions of Yen, %

FY ended 2021/3 FY ended 2022/3 YoY YoY
Results Results (Amount) (Rate)
New Orders Received 2,223.3 2,400.8 +177.5 +8.0% ‘
Net Sales 2,318.7 2,551.9 +233.2 +10.1% A
Operating Income 139.2 212.6 +73.4 +52 8% ‘
(Operating income margin) (6.0%) (8.3%) (+2.3P)
Net Income Attributable to
Shareholders of NTT DATA 7058 1820 0.1 *60.1% )
Dividends per share (JPY) 18 21 +3 +16.7% P |
(*1) We expect the yea idend for the fiscal year ended March 31, 2022, to be the sum of an ordinary dividend of 9.5 yen and a special dividend of 2.0 yen (conditional upon the approval of the proposal bythe 34" General
Meeting of Shareho be heldin June 16, 2022
© 2022 NTT DATA Corporation | NTTDaTa | 3

This is the overview of the results for the fiscal year ended on March 31, 2022.
As you can see, the performance was strong throughout the year, and we
reported record highs in all the items on the slide.

Regarding new orders received, net sales, and operating income, I will provide
details of their year-on-year changes for each segment in the following slides.

The net income, like the operating income, grew significantly due to an increase in
sales and the effects of overseas structural transformation.

Regarding dividends per share, since NTT DATA made upward revisions to the
full-year forecasts in the third quarter and achieved management goals in the
former medium-term management plan of consolidated net sales of 2.5 trillion yen
and of a consolidated operating income margin of 8 percent, we plan to pay an
ordinary dividend of 19 yen and a special dividend of 2 yen per share. So, the
annual dividend will be 21 yen per share.

Please turn to Page 4.




New Orders Received: YoY Changes by Business Segment

(FYE3/2021

2,223.3

s

and FYE3/2022)

(Billions of Yen)
() shows an exchange rate impact included in the figure above

2,400.8

+95.5
(+29.7)

+ Others
+62.7 -95.7 AT
EMEA &
- +32.5 LATAM
Public & North
Social Financial Enterprise & America
Infrastructure Solutions

B

FYE3/2021
Result
Public & Social Infrastructure
Financial
Enterprise & Solutions
North America

EMEA & LATAM

FYE3/2022
Result

Increased mainly due to winning of renewal projects and new projects for the central government and ministries.
Decreased mainly due to fewer orders of large-scale projects for banks than in the previous fiscal year.

Increased mainly due to winning of projects for the manufacturing industry.

Increased mainly due to winning of large-scale projects for financial institutions and corporate clients and the impact of foreign exchange
rates.

Increased mainly due to winning of projects mainly in Spain and Germany, as well as the impact of foreign exchange rates.
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First, let’s look at new orders received.

New orders received decreased in the Financial Segment due to fewer orders
received compared to the previous year when the segment won large-scale

projects for banks.

However, new orders received increased by 177.5 billion yen in total, mainly due
to the winning of large-scale projects for financial institutions and corporations in
the North America Segment and projects mainly in Spain and Germany in the
EMEA and LATAM Segment as well as the impact of foreign exchange rates.

Please check Page 5.



Net Sales: YoY Changes by Business Segment

(FYE3/2021 and FYE3/2022) (Billions of Yen)
( ) shows an exchange rate impact included in the figure above
"R 2,551.9
(+28.9) .
‘o ’
+26.9
+62.0 ( ) Others
+25.5 . EMEA &
2,318.7 +42.0 — North LATAM
’ ’ ] F | Enterprise & America
Public & nancia Solutions
Social
Infrastructure
FYE3/2021 FYE3/2022
Results Results
Public & Social Infrastructure Increased mainly due to the expansion in the scale of services for the central government and ministries and the telecom industry.
Financial Increased mainly due to the expansion in the scale of services for banks.
Enterprise & Solutions Increased mainly due to the expansion in the scale of services for the manufacturing industry and the retail and service sectors.

Increased mainly due to the expansion in the scale of services for healthcare institutions, as well as M&As and the impact of foreign exchange

North America : g ;
rate, despite a decrease in revenue from the sale of several businesses.

EMEA & LATAM Increased due to the expansion in the scale of services mainly in Spain and Germany as well as the impact of foreign exchange rate.
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Let’s move on to net sales.

Net sales increased by 233.2 billion yen mainly due to the expansion in the scale
of services for the manufacturing industry and the retail and service sectors in the
Enterprise & Solutions Segment in Japan and the expansion in the scale of services
mainly in Spain and Germany in the EMEA & LATAM Segment, as well as the
impact of foreign exchange rates.

Please turn to Page 6.




Operating Income: YoY Changes by Business Segment

(FYE3/2021 and FYE3/2022)

+
139.2 +0.3 °6
. I
‘ Public & Financial
i - i Social
Infrastructure

FYE3/2021

Results

Public & Social Infrastructure unprofitable projects.

(Billions of Yen)
( ) shows an exchange rate impact included in the figure above

w217 212.6

(+1.1)
EMEA &
+11.8 LATAM

North America

Others

Enterprise &

Solutions i . i

FYE3/2022
Results

Remained the same as previous fiscal year due to sales growth despite upfront investments to expand businesses and the occurrence of

Financial Increased mainly due to sales growth.

Enterprise & Solutions

North America

Increased mainly due to sales growth as well as improved personnel utilization rates resulting from sales growth despite an increase in costs
for upfront investments to expand businesses.

Increased due to a decrease in the expense and seeing results of Structural Transformation as well as sales growth.

Increased due to a decrease in the expense of temporary costs thanks to reviewing low profitable business in the previous fiscal year as well as

EMEA & LATAM

measures.

sales growth and seeing results of Structural Transformation despite an increase in expenses for global brand unification and additional
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This is the status of the operating income.

The operating income increased by 73.4 billion yen mainly due to the effects of
the structural transformation and increased sales in the North America Segment
and the EMEA & LATAM Segment, despite prior investment made to expand
businesses in Japan, the occurrence of unprofitable projects in the Public & Social
Infrastructure Segment, and cost increases associated with global brand
unification and additional measures in the EMEA and LATAM Segment.

I will omit explanations for the following several slides, as they show explanations
that I have just provided by segment. I would like to finish my explanation about
the results for the fiscal year ended on March 31, 2022. Then, please turn to Page

12.




Public & Social Infrastructure (FYE3/2021 and FYE3/2022)

(Billions of Yen, %)

FY ended 2021/3 FY ended 2022/3 YoY

Results Results (Amount)

New Orders Received 4816 544.3 +62.7 +13.0% ‘
Net Sales 540.5 582.4 +42.0 +7.8% ‘
Operating Income 67.8 68.1 +0.3
pering , +0.4% =
(Operating income margin) (12.5%) (11.7%) (-0.9P)
New Orders Received Increased mainly due to winning of renewal projects and new projects for the central government and ministries.
Net Sales Increased mainly due to the expansion in the scale of services for the central government and ministries and the telecom industry.

Remained the same as previous fiscal year due to sales growth despite upfront investments to expand businesses and the occurrence of

Cramivg ez unprofitable projects.
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(Explanation omitted)




Financial (FYE3/2021 and FYE3/2022)

(Billions of Yen, %)

FY ended 2021/3 FY ended 2022/3 YoY

REEE Results (Amount)

New Orders Received 542.2 4465 957 a76% VY
Net Sales 607.6 633.1 +25.5 +4.2% ’
i 56.7 62.3 +5.6
Operating Income +0.9% ’
(Operating income margin) (9.3%) (9.8%) (+0.5P)
New Orders Received Decreased mainly due to fewer orders of large-scale projects for banks than in the previous fiscal year.
Net Sales Increased mainly due to the expansion in the scale of services for banks.
Operating Income Increased mainly due to sales growth.
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(Explanation omitted)




Enterprise & Solutions (FYE3/2021 and FYE3/2022)

(Billions of Yen, %)

FY ended 2021/3 FY ended 2022/3 YoY

Results Results (Amount)

New Orders Received 344.0 376.4 +325 +9.4% M
Net Sales 500.9 652.9 +62.0 +10.5% |
0 i 52.3 64.1 +11.8
pgmtlrlg Incomer +22 6% ‘
(Operating income margin) (8.9%) (9.8%) (+1.0P)
New Orders Received Increased mainly due to winning of projects for the manufacturing industry.
Net Sales Increased mainly due to the expansion in the scale of services for the manufacturing industry and the retail and service sectors.

Increased mainly due to sales growth as well as improved personnel utilization rates resulting from sales growth, despite the increased costs of

TraEing e upfront investments to expand businesses.
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(Explanation omitted)




North America (FYE3/2021 and FYE3/2022)

FY ended 2021/3

Results

FY ended 2022/3
Results

(Billions of Yen, %)

New Orders Received 344.5 4257 +81.2 +23.6% ¥ |

Net Sales 429.4 475.7 +46.3 +10.8% ‘
EBITA 46 30.8 +35.4

(EBITA margin) (-1.1%) (6.5%) (+7.6P) ’
Operating Income -16.2 17.2 +33.3

(Operating income margin) (-3.8%) (3.6%) (+7.4P) ’

(*1)EBITA = operatingincome +amortization of intangible assets subjectto purchase price allocation (PPA) arising from acquisition and others.

New Orders Received
Net Sales

EBITA

Operating Income

Increased mainly due to winning of large-scale projects for financial institutions and corporate clients and the impact of foreign exchange rates.

Increased mainly due to the expansion in the scale of services for healthcare institutions, as well as M&As and the impact of foreign exchange

rate, despite a decrease in revenue from the sale of several businesses.

Increased due to a decrease in the expense and seeing results of Structural Transformation as well as sales growth,

Increased due to a decrease in the expense and seeing results of Structural Transformation as well as sales growth.
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(Explanation omitted)




EMEA & LATAM (FYE3/2021 and FYE3/2022)

FY ended 2021/3 FY ended 2022/3

Results Results

YoY
(Amount)

(Billions of Yen, %)

New Orders Received 475.9 571.4 +95.5 +20.1% ’
Net Sales 454.2 550.9 +96.6 +21.3% ’
1)
EBITA -1.4 19.9 +21.4
(EBITA margin) (-0.3%) (3.6%) (+3.9P) ’
Operating Income -6.1 15.6 +21.7 ’
(Operating income margin) (-1.3%) (2.8%) (+4.2P)
(*1)EBITA = operatingincome + amortization of intangible assets subjectto purchase price allocation (PPA) arising from acquisition and others.
New Orders Received Increased mainly due to winning of projects mainly in Spain and Germany, as well as the impact of foreign exchange rates.
Net Sales Increased due to the expansion in the scale of services mainly in Spain and Germany, as well as the impact of foreign exchange rate.

EBITA sales growth and seeing results of Structural Transformation despite an increase in expenses for global brand unification and additional measures.
Operating Income Increased due to a decrease inthe expense of temporary costs thanks to reviewing low profitable business in the previous fiscal year as well as
[Pofelliy] sales growth and seeing results of Structural Transformation despite an increase in expenses for global brand unification and additional measures.

© 2022 NTT DATA Corporation

Increased due to a decrease inthe expense of temporary costs thanks to reviewing low profitable business in the previous fiscal year as well as
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(Explanation omitted)
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Review of former
Medium-Term Management Plan

Next is the review of the former medium-term management plan, or MMP.



Overview of former Mid-term Management Plan

Profitable global'growth}:IFY2021]BUSINESS GOALS

Growth Earnings
Net Sales : 2.5Tyen Operating income margin : 8%
Client Base : Over 80 Overseas EBITA margin: 7%

COURAGE TO CHANGE : Maximize Value for our.Clients

Transformation & Synergy

g Strategy1 f,:«a Strategy2

Expand global digital offerings Deliver greater value to clients based on

regional needs Drive NTT
Group

sXs  Strategy3 Collaboration

Maximize Organizational Power by Enhancing the Power of All Global Employees

CONSISTENT BELIEF : Shape the future society with our clients
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In the former MMP for the fiscal years 2019 to 2021, NTT DATA worked to
enhance our capabilities in four factors of Growth, Earnings, Transformation, and
Synergy, which we collectively call “GETS.”

First, let’s review the key performance indicators, or KPIs, in the former MMP.




Overview of former MMP | FY2021 KPI

Sales revenue, Ol margin, & customer base met targets.
Need to continue improving overseas profitability.

Sales Revenue Client Base™
2 .5T—yen 2. 55T-yen BOCompanges 82companies
Ol margin” Overseas_ )
EBITA margin
Eerings 8.3 6.5
8% ° A) 7 % ® A)
*1 : Customers with annual sales of 5 billion yen or more (JP) or $50 million or more (outside JP)
*2 : Excluding one-time costs for M&A, structural reform, etc.
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As shown in this slide, we were able to achieve the three KPIs of the consolidated
sales revenue, client base, and consolidated operating income margin.

We failed to achieve the KPI of overseas EBITA margin, whereas the North
America Segment achieved an EBITA margin of 7% in the fiscal year 2021 due to
the effects of the structural transformation.

We are aware that we need to continue improving profitability and promote a
digital shift.




Overview of former Mid-term Management Plan

Profitable global'growth}:IFY2021]BUSINESS GOALS

Growth Earnings
Net Sales : 2.5Tyen Operating income margin : 8%
Client Base : Over 80 Overseas EBITA margin: 7%

COURAGE TO CHANGE : Maximize Value for our.Clients

Transformation & Synergy

" s | Deliver greater value to clients based on
Expand global digital offerings | patjional hesda Drive NTT

Group
soTs  Strategy3 Collaboration

Maximize Organizational Power by Enhancing the Power of All Global Employees

CONSISTENT BELIEF : Shape the future society with our clients
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The next topic is the outcomes of the “3 Plus 1 Strategy” in “Courage to Change:
Maximize Value for Our Clients.”




Strategy1 | Expand global digital offerings

Many results have been produced through various efforts over three years.
Furtherexpand global digital offerings for further growth

Global Marketing DSO CoE

(Global One Team) (Digital Strategy Office) (Center of Excellence)
Bank Insurance
HC/LS

wn,

. III'Auto
AT @
N

e

Teleco Disruptive
Retail

Leader:
GU Position

Hea]th]:an Insurance 3 areas

In Strategy 1, “Expand global digital offerings,” NTT DATA has accelerated global
collaboration through three measures—“Global One Team,” “DSO (Digital Strategy
Office),” and “CoE (Center of Excellence).”

These three measures have produced many results, so we will enhance and
develop these measures in the new MMP and work to expand global digital
offerings to achieve further growth.




Strategy2 | Deliver greater value to clients based on regional needs

Utilizing long-term relationships with customers, create digital cases tailored to each industry

characteristic & provide new value

JP | Public sector
Grid DataBank Lab.

Value creation by utilizing electric power data

Public Business
Service Activity
HEEXRD N EEEXAD
BRY—-ER ERED

JP | Financial sector

2 TradeWaltz

Digital trade PF

| S

A

JP | Enterprise sector
EAZUNIBRCHERA
22 KIRIN

Automation & sophistication of factory
Tan T &

[ ¥4 iQuattro |

g > o

4
!

Overseas | NA region

A Service Company
ITO Digital partner

Overseas | EMEAL region

renfe
Maas PF Development & Operation

In Strategy 2, “Deliver greater value to clients based on regional needs,” NTT
DATA has taken advantage of the long-term relationships with clients and offered
new value for them by creating many digital cases as well as working on existing

projects.




Strategy3 | Maximize Organizational Power by Enhancing the Power of All Global Employees

Implement various measures to enhance organizational strength.
Continue to work on group all

HR development measures / systems

FY2019-FY2021

Enhance Digital & Global abilities

Digital training
(Digital Boot Camp etc.) °“'°r57' 500"“""
Digital Acceleration 84
Proggm people
Global training aprox. 15 100peopie

As of 2021.10

ADP TG

(Advanced Professional) (Technical Grade)

Prevention unprofitable project

Control the ratio of unprofitable projects to total
sales t0 0.3% or less in FY20-21

early response 0.78%

to risks

Further strengthen
of ability to create

Strengthen
management process

Further accumulation &
utilization of knowledge|

In Strategy 3, “Maximize organizational power by enhancing the power of all
global employees,” NTT DATA tried to enhance various human resource
development measures and programs and made efforts to reduce unprofitable
projects from the perspective of strengthening governance. As a result, NTT DATA
achieved the goal of keeping the ratio of the total amount of unprofitable projects

to net sales below 0.3%.

In the new MMP, we will continue to try to maximize individual and organizational

strengths.




NTT Collaborations | TOYOTA / Victoria, Melbourne

Participate in business with Tier1 clients such as TOYOTA and Victoria Melbourne,
and contribute to clients as a united NTT group

TOYOTA

@ Connected PF Joint Research

2 Participationin a project centered on
telematics with Toyota Connected

Contribute to the smart city that

"TOYOTAX NTT"is workingon,

as well as the MaaS

& e ©) NTT
L) P

TOYOTA

Victoria, Melbourne

1 Long-term support for the ticket system “myki"

that supports the Victorian transportation system

2 Developed into digital cases such as real-time
congestion status grasping using Al by NTT Smart
Solutions

Clients
Public Transport Victoria

Front Sales

NTT Data Australia

Solution owner
NTT Inc. (Smart World Teams)

Co-Development

NTT Data Services

Finally, to strengthen collaboration with the NTT Group, NTT DATA has
participated in collaboration projects with many progressive clients and made
contributions to clients together with the NTT Group. Toward further growth, we

will accelerate NTT collaboration.




Issues to address in the New MMP
Address to 4 issues in the New MMP toward Global 3rd Stage

4 Further growth with quality through continuous profitability improvement

4 Advance digital shift & expanding market share & presence to establish
competitiveness.

Accelerate overseas
profitability

€ Strengthen E2E responsiveness from conception to realization of

Strengthen digital management / business transformation

competitivenes S # Create Cross-industry collaboration to solve social issues & realize a new
society

) . 4 Early resolution of human resource shortages by strategically strengthen
Transform organization for human resources

human resources to grow # Transformation to an environment and culture where diverse human
resources can play an active role for a long time

4 Strengthen global governance for sound business operations and realization
of growth

Strengthen the HQ functions
to become a g’Oba’ el EULE ¢ Reform of HQ function for further growth as a global company
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Based on the former MMP, the new MMP focuses on four issues—"“Accelerate
overseas profitability,” “Strengthen digital competitiveness,” “Transform
organization for human resources to grow,” and “Strengthen the HQ functions to
become a global company”—toward the Global 3rd Stage.



New Medium-Term
Management Plan

Based on the previous explanations, I would like to explain the new MMP for the
period from the fiscal year 2022 to 2025.



3-1

Business Environmental changes

First, let’s look at business environmental changes.



Environmental changes

Businesses are required to play a diversified role including addressing social issues & contributing
to improving the environment. Address both social issues & delivering economic value are
required.

Increase of Economic Value
Pursuit of profit, efficiency improvement, creation of new value

Creation of Social & Environmental Value
Solving social issues and contributing to the global environment

As the environment surrounding society has been changing significantly,
businesses are now required to address various social issues and improve the
global environment while pursuing business activities.



Social Trend Changes

The broad adoption of IT & digital has accelerated changes for companies and individuals.
The issues & needs that society mustaddress are complex & diverse.

Preservation of the Global Environment

Expansion of Connected Objects Changes in Consumptionand Lifestyles

Accelerating efforts to address environmental issues,
from decarbonization to circular economy to biodiversity

Innovative services that transcend conventional
frameworks are created by connecting various goods
and people

Shift from ownership to use through sharing, and
improvement of quality of life through personalization

— = :
AP
¥ ‘. L eI

B o AR /'
-*‘ For/ S

Supply Chain Innovatlon Sharing Food Delivery

Circular Economy Biodiversity Smart City Biosensing
© 2022 NTTDATA Corporaton | NTTDATa | 24

As seen in social trend changes such as “Preservation of the Global Environment,”
“Expansion of Connected Objects,” and “Changes in Consumption and Lifestyles,”
the adoption of IT and digital technologies has led to significant changes in several
aspects ranging from corporate activities to consumption and lifestyles. Challenges
and needs that companies should address are more complex and diversified.




Edge to Cloud is becoming more important

Realizing a data-driven society where everything and everyone is connected,
requires highly-reliable platforms that securely collect & utilize data from the Edge-to-the-Cloud.

Devices & Sensory

Machines & Vehicles

SmartCities

Data collection by sensors, and
device management

Use
Cases

Digital twin

computing

Data collection
analysis

Back-end

services

High speed & advanced control
through the computing power
of edge devices

Digital twin
computing

Data collection
analysis

.

Back-end
services

Autonomous control of multiple devices
through an advanced data platform

Digital twin
computing

Data collection
analysis

Back-end
services

Edge

computing

Edge computing

Edge computing

Agents

m

-

ST -,
S

Agents

QL

Devices

-4 = . s
'

Agents
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Behind those social trend changes is technological advancement.

As services utilizing all kinds of data have become sophisticated, technologies
related to connectivity, like Edge to Cloud, are becoming more important in
realizing a new society.



A data-driven society where everything is connected

Realizing a data-driven society requires integration with edge devices,
secure data collection and analysis, leveraged by cross-industry platforms & solutions.

Smart Energy

Cross companies & industries data utlllzatlon

Digital twin Data collection Edge
computing analysis computing

Secure data collection

o =2 = 7~ @ ; J

| = |

g

o)
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Furthermore, expectations are growing for a data-driven society where data are
securely collected from things and human behaviors, analyzed, and utilized
beyond corporate and industry boundaries.
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NTT DATA's Growth Direction

Next, let me explain NTT DATA’s growth direction.



Our Journey to Business Growth
3 Realizing a Sustainable Future
Connect people with technology to create value N ew M M P

Siel[E] and a sustainable future with our clients. (2022 _25)

Midpoint to Global 374 Stage (2019-21) * Revenue: ¥2.8

Pursuing profitable global growth with consistent beliefand ’ Gl.obal Busii
courage to change. + Clients >/$50M:

Recognized Global Brand(2016-18) y

NTT DATA: Ascend; Rise & grow our global Brand « Clients > $50M: 50

Increased Global Coverage (2005 -2015) 2:;:“;:;::: 31%

A global corporate group that provides diverse | T services . Clients > $50M: < 10
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In the Global 1st Stage from the fiscal year 2005, NTT DATA increased global
coverage. In the Global 2nd Stage from the fiscal year 2016, we tried to establish
a recognized global brand.

In the new MMP from the fiscal year 2022 to 2025, NTT DATA will work to
become a company trusted by clients around the world based on initiatives in the
former MMP, to achieve the Global 3rd Stage.




Global 3 Stage Goal

Our Mission Statement

NTT DATA uses information technology to create new paradigms and values,
which help contribute to a more affluent and harmonious society.

Group Vision

Trusted Global Innovator

Realizing a Sustainable Future

Connect people with technology to create value
and a sustainable future with our clients.
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Based on our mission statement and group vision, the new MMP is aimed at
“Realizing a Sustainable Future.” NTT DATA will connect people with technology to
create value and a sustainable future with our clients.



New competitive advantage

By combining the ability to connect with our ability to create, we can more effectively
help our clients grow while enabling societies to meet their changing needs.

We Create

Ability to build a system
with deep customer ljrusted

understanding &
advanced technology .

T )
..{J af

corporate systems &
industry infrastructure
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NTT DATA has established Long-Term Relationships of trust with clients for many
years. We have contributed to growing clients’ businesses and addressing social
issues with the ability to create systems with a deep understanding of clients’
businesses and operations using advanced technology as well as the power to
connect people, businesses, and the society by supporting various corporate
systems and industrial infrastructure.




New value propositions for the realization of a sustainable society

This combined power will enable us to deliver new forms of value for our clients
and contribute to the realization of a sustainable future.

Consulting ability starting Cross-industry collaboration

from Foresight | that connects companies

A N/ N\ e\ Sy
Asset-based high agility r Edge-to-Cloud that

system development ability connects everything

e 7 P

We Create

With NTT Ltd. industry leading services portfolio, we will increase
our competitive advantage with the power to “connect”
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To realize a sustainable society in the future, we will further enhance our ability to
create and power to connect while offering new social platforms and innovative
services beyond corporate and industry boundaries by combining the ability and
power.




3-3

Combination with NTT Ltd

Here, I will explain the business combination with NTT Ltd. for strengthening
overseas business competitiveness.



Value of combining NTT DATA and NTT Ltd. business

This combination with NTT Ltd. will enable us to capitalize on the convergence of
IT & connectivity services helping our clients address changing market dynamics.

NTT DATA Combination NTT Ltd.

Consulting & Apps and Edge-to-Cloud
Sl capabilities services
+ Long-term Relationships with leading clients * Depth across data center & network
+ Deep business understanding & consulting infra_structure, systems integration and managed
capability with many global companies SERyices
+ S| & technical capabilities represented by App. services * Diverse client base (including hyper scalers)
+ Innovation creation capability in digital business * Serving ~190 countries

Revenue* Employees Overseas sales ratio
~ ¥%3.5T ~ 180k ~ 60%

*Simple sum of FY21 earnings forecasts
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As we explained at the press conference on May 9, NTT DATA and NTT Ltd. will
combine businesses in October 2022.

The business combination will provide NTT DATA with NTT Ltd.'s power to connect
and will allow us to evolve into a company offering comprehensive services
integrating IT and connectivity.

After the combination, the revenue will increase to nearly 3.5 trillion yen, the
number of employees to about 180,000 globally, and the overseas sales ratio to
about 60%.



Overview of NTT Ltd.

Leading IT infrastructure & services company.

Revenue (asofFy20) Employees (asofFy20) Network Coverage Countries

Summary | 50 98O 38,1500¢0pk approx. 190

Provide services to 75%+ of the global fortune100
Multi-Cloud Edge to Cloud Collaboration & .

Digital Platform (Systems integration + platform delivered managed services)

High performance, .
sustainable Data Centers Submarin cables

Digital Backbone

NTT Ltd.’s
Business

Secure IP Network

*$1=¥106.1 basis
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This slide shows the business overview of NTT Ltd. The company has a revenue of
about 1 trillion yen and provides IT infrastructure and related services such as

data center/NW and Cloud to Edge to over 75 percent of the global fortune 100
companies.



Enhanced Value Proposition

Our unique combination of IT & connectivity services better positions us to
help clients with their business transformations and solve complex societal challenges.

Promotion of an integrated strategy

Centralized Client Support onsistent Service Provisioning Focused Investments

Customer business transformation
by DX full-stack service
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To further grow our overseas businesses, we will combine the strengths of both
companies under a unified strategy in order to help grow clients’ businesses and
address social issues.



Business Combination Structure

Establish an overseas operating company in Oct. 2022 with 55% NTTDATA & 45% NTT
to accelerate collaboration and growth of our combined overseas business.

Structure after establishing overseas operating company Objectives of overseas operating company
NTT .
Promote One-NTTbusiness
(Smart World. 5G etc...)
NTTDATA
BRI Promote collaboration of R&D
55% 45%

(IOWN etc...)
overseas operating

company
(Oct. 2022-)

Strengthen governance by
consolidating knowledge & human
resources related to overseas business

[

UP‘ 3 Oversea's
Group Group NTT Ltd.
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Let’'s move on to the overseas business combination structure.

On October 1, 2022, we will establish an overseas operating company, with 55
percent funded by NTT DATA and 45 percent by NTT. Through the co-funding, we
will promote NTT collaboration in both strategies and operations and grow our
overseas businesses.

The purpose of the co-funding is to promote One NTT business and strengthen
cooperation in R&D. In addition, we will bring together NTT Group’s human
resources involved in overseas businesses and establish a strong global
governance structure to support future business growth.




High-Level Timeline

Will evolve to a global management system that will support both the
overseas operating company (Oct. 2022) and our Japan domestic business (July 2023).

sTEP 0 - Current STEP 1 « Oct. 22~ STEP 2 « Jul. 23~

Establish Overseas Divide NTT DATA into Global HQ &
Operating company ' JP’s Operating company

NTT —
NTT DATA HD
J . l
\ : ‘
NTT DATA NTTLtd. B Overseas v Japanese
: Operating ; Operating

‘ : company : company

NTT
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We will establish a Japanese operating company under the holding company of
NTT DATA in July 2023, aiming for the transition to a global management system
with global headquarters and separate operating organizations for respective
regions.

As the global HQ, we will establish a system where affiliate Japanese and overseas
operating companies will conduct business according to the needs, laws, and
regulations in their respective regions.




Strategies

Next, I will explain in detail the new MMP’s overall strategy.



New MMP’s Overall Strategy

Realizing a Sustainable Future

Create value and connect people with technology to realize a sustainable society together.

Strategy1 | Capitalize on the convergence
IT & Connectivity

Strategy 2 | Strategy 3 | Strategy 4 |

Strengthen Evolve to Enhance advance
consulting an asset-based & development
with foresight business model Technology

Strategy5 | Be the best place to work

Optimize strategic investments for business growth
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This slide shows the new MMP’s overall strategy. The following slides will describe
each of these strategies.



Strategy 1 - Capitalize on the Convergence IT & Connectivity

Provide Edge to Cloud services that leverage various client contact points & data
to create new social PFs that transcend corporate & industry boundaries.

NTTDATAa | Appllcatlon &

Sl capability mainly for Data Intelllgence @
consulting & AP services

C'?Ud & | NTT Ltd. / NTT
Connectivity / Edge #: | [ Sefvice operstion in
] Edge to Cloud domain
I o I [ i o [ I T 2 N . 1

11
=

a| 1) (A

J\e =2 B

Strategy 1 is “Capitalize on the Convergence IT & Connectivity.”

By further strengthening collaboration with the NTT Group, NTT DATA will
enhance the capabilities to offer Edge to Cloud services. Also, we will realize inter-
industrial collaboration that transcends corporate and industry boundaries and
create new social platforms and innovative services.




Strategy 2 - Strengthen Consulting with Foresight

Supportclient growth & business transformation as a co-creation partner through our
consulting capabilities that envision the future with industry and technology foresight.
' Technologies

=] & Q@ o H

Industries

o= & | ©Q I
Emerging technologies

B XX
Technology foresight

Market needs :
Industry foresight Align technology with business

White space opportunities Deliver an integrated
value proposition

Deliver end-to-end Technology Consulting

consulting & d_lgltal Strengthen technology consulting
transfor_matlon capabilities to envision the future from a
services technology perspective

Industry Consulting

Strengthen industry consulting
capabilities to envision the future of
customers and industries

41
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Strategy 2 is “Strengthen Consulting with Foresight.”

We will strengthen industry consulting capabilities to envision the future of clients
and industries and technology consulting capabilities to envision the future from a
technology perspective, to support the growth of our clients’ businesses and
realize their business transformation as a co-creation partner.



Strategy 3 - Evolve to an Asset-based Business Model

Maximize the value of our offerings by improving agility with assets
based on industry best practices & global technology.

G & 9 @ ¢ o [E @

A

Maximum Value Optimal Agility

Bu%{mess Assetbased Consulting Assetbased Delivery Assetbased Managed Services
nits

Best Practices Industry
Assets

Asset Repository

Technology Assets
Development Tools

Technology ) ) ) ) )
Units Emerging Technologies Growth Technologies =~ Mainstream Technologies
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Strategy 3 is “Evolve to an Asset-based Business Model.”

We will make NTT DATA Group’s technologies, knowledge, experience, etc., an
asset on a global level and make effective use of the asset so that we can
maximize the value of our offerings.




Strategy 4 - Enhance Advanced & Development Technology

Critical to our growth is the balance between investing in advanced technologies that create new
forms value for our clients, while continuously enhancing core development technologies.

Emerging Growth
IoWN ji Quantum Block Chain | D&l | EAS
e e Cyber Securi

P Eocuseditech’ = 4p nghnglo@sset
selection development

Advanced
Tech

tech. search

»Engineer > Tools & methodology s
training

'
A 4 0
- o S -

» Co-creation
R&D

Development
Tech

Technology Teams
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Innovation Center  Competency Center

Strategy 4 is “Enhance Advanced & Development Technology.” NTT DATA will
promote measures based on technological levels.

In the category of Mainstream, we will further improve our strength, which is the
ability to utilize technologies.

In the Growth/Emerging Categories, we will closely examine, with foresight,
advanced technologies to be used in the future and implement PoC with clients
working on progressive initiatives globally.




Strategy 5 - Be the best place to work

Transforminto an attractive company with organizational functions &
culture enabling each person to express themselves & play an active role

Future Workplace

Advanced, data-driven processes;
work-environment that meets the
future

Advanced Training Best Place to Work

MCUEEAVCIERREACEUICI A Transform into an attractive company
L EIGRREL S CINENGLRETNIL N where diversity drives business growth

Promote Diversity Equity & Inclusion

An environmentin which each employee
can express themselves and contribute

Strenghten Global HQ Functions
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Strategy 5 is “Be the Best Place to Work.”

NTT DATA’s drive to create value is human resources, and it is important for us to
transform into a company attractive to people working there.

To that end, we will introduce training programs to learn advanced technologies
and develop systems and a progressive working environment to allow various
human resources to play active roles.

Also, we will strengthen the HQ functions for further growth as a global company.



Optimize Strategic Investments for Growth

Secure and execute a certain amount of investmentin strategic areas and global M&A
for further growth toward the Global 3rd Stage

Strategic Investments of Global M&A
AW
5 Focus Industries: é\c:.(\\ + M&A for gaining Digital
0000 . i
Lite Science Auto. Insurance Telco. Banking NTTDATA + M&A for expanding major
Investment ket-<h h as NA
5 Focus Technologies' w Cycle arket-share such as
-
a @ a8 lr 3 « Strategic partnership for
Cloud D&l P gas  ADM @.s', advancing competitiveness
' Pent
Biz x Tech

(Cross-industry, Sustainability, IOWN etc.)

Governance
GSIC: Global Strategic Investment Committee

Ensure investments are aligned with corporate strategy.

*as of 2022 4 © 2022 NTT DATA Corporation NTTDaTa 45

As a system to support the five strategies that I have explained so far, NTT DATA
will establish a virtuous cycle of investment and growth and achieve business
growth toward the Global 3rd Stage.

Specifically, NTT DATA will create an investment category focusing on themes to
realize social changes such as sustainability and IOWN in addition to industry and
technology focus areas and globally promote strategic investment toward future
business creation.




25|

Sustainability management

The next topic is sustainability management.



Toward Realizing a Sustainable Society

Aim to realize a sustainable society on the three axes of Environment, Economy, & Society.

ENVIRONMENT ECONOMY SOCIETY
Regenerating Ecosystems Clients’ Growth Inclusive Society
Preserving the global environment Companies achieving growth in ways Creating a society where everyone
for future generations that support a sustainable society can live healthy and happy lives
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As I have explained in the “Business Environmental Changes,” the environment
surrounding the society has been changing drastically. NTT DATA takes this phase
of great change as an opportunity to achieve further growth and promote
sustainability in management from a long-term perspective.







NTT DATA Sustainability Management

Grow together with clients by addressing social issues & contributing to improving the global
environment through business (by IT) & corporate (of IT) activities toward realizing a sustainable
society.

Realizing a Sustainable Future

Regenerating

. ’ Inclusive
Ecosystems Clients’ Growth

Society

Circular Carbon Nature Future Smart X Trusted

Economy Neutrality Conservation of Work Co-Innovation Value chain

NTTDAaTa

Creating value for sustainability
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To build a sustainable society, NTT DATA will work to address social issues and
contribute to improving the global environment through business and corporate

activities under the slogan “Realizing a Sustainable Future.” Through this, we will
grow together with our clients.




Finally, T will explain the KPIs in the new MMP.



KPI | FY202525

Sales Revenue Client Base-

over¥4 T 120companies

Overseas EBITA margins-

10.0% 10.0%

*1 Figures based on the business integration between NTT DATA and NTT Ltd

*2 Premised on approval by a special resolution of the 34th Ordinary General Meeting of Shareholders (June 16, 2022)

*3 NTT Ltd.'s eamings forecasts are figures that can be grasped at this time and are based on certain assumptions.

*4 Customers with annual sales of 5 billion yen or more (JP) or $50 million or more (outside JP)

*5 Excluding one-time costs for M&A, structural reform, etc © 2022 NTT DATA Corporation NTTDaTa 51

This slide shows the KPIs for the fiscal year 2025.

Given the combination with NTT Ltd., NTT DATA will aim to achieve a consolidated
sales revenue of over 4 trillion yen, 120 client companies with annual sales of over
5 billion yen or 50 million dollars, a consolidated operating income margin of 10
percent, and an overseas EBITA margin of 10 percent.

We will aim to achieve an operating income of about 400 billion yen, about twice
that of the fiscal year ended on March 31, 2022.



Create value for the future as a Trusted Global Innovator,
aim to realize a sustainable society together with our clients

by connecting people with technology.

© 2022 NTT DATA Corporation NTTDAaTa 52

At times of significant changes, NTT DATA, under our mission statement and
group vision, will create value for the future as a Trusted Global Innovator and aim

to realize a sustainable society together with our clients by connecting various
people through technology.
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Forecasts for the Fiscal Year
Ending March 31, 2023

Next, I will explain the forecasts for the fiscal year ending on March 31, 2023.
Please turn to Page 54.



Forecasts for the Fiscal Year Ending March 31, 2023("

* Net sales will increase successfully owing to expanding domestic business and the impact of foreign
exchanges, in addition to the business integration between NTT DATA and NTT Ltd. during the period.

+ Operating income will increase mainly due to growth in net sales, regardless of an increase in costs for
business integration between NTT DATA and NTT Ltd. and strategic investments to achieve goals of
the new medium-term management plan.

(Billions of Yen, %)

FY ended 2022/3 FY ending 2023/3 YoY YoY
Results Forecasts(*2) (Amount) (Rate)
Net Sales 2,551.9 3,270.0 +718.1 +28.1% ‘
Operating Income 2126 236.0 +23.4 +11.0%
(Operating income margin) (8.3%) (7.2%) (-1.1P) : ‘
Net Income Attributable to
- 0,
Shareholders of NTT DATA 143.0 136.0 7.0 -4.9% ‘
Annual dividend per share (*3)
yen) 21 21 +0 - =)
eral Meeting of Shareholders (o be held on June 16, 2022
n assumptions.(NTT Ltd. is scheduledto be consolidated with NTT DATA inthe secondhalf of FY2022
siness integration with NTT Lid
, Ordinary dividendis YoY +2 yen (+ 10.5%)| FY ended 2022/3 Results: 19 yen, FY ending 2023/3 Forecasts: 21yen
© 2022 NTT DATA Corporation | NTTDAaTa | 54

This slide shows the business forecasts, taking into account the effects of the
overseas business combination between NTT DATA and NTT Ltd.

The net sales are expected to increase considerably due to the effects of the
combination as well as the expansion of the scale in organic business, primarily in
the Japanese market, and the impact of foreign exchange rates.

The operating income is expected to increase mainly due to sales growth, and NTT
DATA wants to make more strategic investments to achieve KPIs in the new MMP.

Also, the net income is expected to decrease from the previous year partly due to
the impact of the latest business combination, but this is mainly because NTT Ltd.
is now carrying out structural reforms, which costs for the business combination
and other operations, and its contribution to the net income will be small this fiscal
year.

Other items that we cannot disclose for now will be disclosed soon after we
conduct close examinations.

The following slides provide explanations about forecasts excluding the effects of
the overseas business combination between NTT DATA and NTT Ltd. as a
reference. Both sales and income are expected to increase in all segments. Then,
please turn to Page 58.




(Appendix)Forecasts for the Fiscal Year Ending March 31, 2023

*Excl. impact of Business integration between NTT DATA and NTT Ltd.

FY ended 2022/3 FY ending 2023/3
Results Forecasts'* 11(*2)
New Orders Received 2,400.8 2,430.0
Net Sales 2,551.9 2,660.0
Operating Income 212.6 222.0
(Operating income margin) (8.3%) (8.3%)
Net Income Aftributable to 143.0 147.0

Shareholders of NTT DATA

(*1) Assumed exchange rate: USD/UJPY 120 yen, EURIJPY 133yen

YoY
(Amount)

+29.2

+108.1

+9.4
(+0.0P)

+4.0

("2) Assumedforeign exchange impact (only USD and EUR): New Orders Received, 40.5billion yen; Net Sales, 45.9billion yen; Operating Income, 2.0billion yen.
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YoY
(Rate)

+1.2%

+4.2%

+4.4%

+2.8%

(Billions of Yen, %)

Y Y VY

NTTDara

(Explanation omitted)




Forecasts for the Fiscal Year Ending March 31, 2023 (by Segment/Japan)
*Excl. impact of business integration between NTT DATA and NTT Ltd.

(Unit : Billions of yen, %)

FY ended 2022/3 FY ending 2023/3 YoY YoY
Results Forecasts (Amount) (Rate)
New Orders Received 544.3 479.0 -65.3 -12.0%
Public & Social Net Sales 582.4 611.0 +28.6 +4.9%
Infrastructure
Operating Income 68.1 74.0 +5.9 +8.7%
(Operating income margin) (11 7%) (12_1%) (+0.4P) e
New Orders Received 446.5 498.0 +51.5 +11.5%
Financial Net Sales 633.1 658.0 +24.9 +3.9%
Operating Income 62.3 66.0 +3.7 "
(Operating income margin) (980/0) (100%) (+0 2P) +5.9 /0
New Orders Received 376.4 389.0 +12.6 +3.3%
Enterprise & Net Sales 652.9 680.0 +271 +4.1%
Solutions
Operating Income 64.1 68.0 +3.9 +6.0%
(Operating income margin) (9.89%) (10.0%) (+0.2P) '
New orders received will decrease due mainly to fewer orders of multiple renewal projects for the central
Public & Social government and related agencies than the previous fiscal year. Both net sales and operating income will
Infrastructure increase due to the expansion of services for central government ministries and related agencies as well as
the telecom and utility industries.
Financial All items will increase due to the expansion of services for banks, etc.
Enterprise & All items will increase due to the expansion of high-profitable projects mainly for the manufacturing
Solutions industry.
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(Explanation omitted)




Forecasts for the Fiscal Year Ending March 31, 2023 (by Segment/Overseas)
*Excl. impact of Business integration between NTT DATA and NTT Ltd.

(Unit : Billions of yen, %)

FY ended 2022/3 FY ending 2023/3 YoY YoY
Results Forecasts (Amount) (Rate)
New Orders Received 4257 438.0 +12.3 +2.9%
Net Sales 475.7 508.0 +32.3 +6.8%
North America epma ¥ 30.8 35.5 +4.7
(EBITA margin) (6.5%) (7.0%) (+0.5P) +15.2%
Operating Income 17.2 22.0 +4.8 0
(margin) (3.6%) (4.3%) (+0.7P) +28.1%
New Orders Received 5714 585.0 +13.6 +2.4%
Net Sales 550.9 573.0 +22.1 +4.0%
EMEA & LATAM EBia 19.9 29.0 +9.1
(EBITA margin) (3.6%) (5.1%) (+1.4P) +45.6%
Operating Income 15.6 24.0 +8.4
(margin) (2.8%) (4.2%) (+1.4P) +53.8%

(*1) Assumed exchange rate: USD/JPY 120 yen, EURIJPY 133yen

(*2) Assumedforeign exchange impact (only USD and EUR): New Orders Received, NA 27 .5billion yen, EMEASLATAM 11.0billionyen; Net Sales, NA 31.9 billionyen, EMEASLATAM 10.6billion yen; EBITA, NA 2.2billionyen,

EMEA&LATAM 0.4billion yen; Operating Income, NA 1.5billionyen, EMEAZLATAM 0.4billion yen.

("3)EBITA = operatingincome +amortization of intangible assets subjectto purchase price allocation (PPA) arising from acquisition and others.

North America impact of foreign exchange rate, etc.

All items will increase due to winning of high-profitable projects in digital and other fields as well as the

All items will increase due to the expansion in the scale of services in Europe, mainly in Spain, as well as

EMEA & LATAM
additional measures.
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the impact of foreign exchange rate, in addition to an decrease in expenses for global brand unification and
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(Explanation omitted)




Dividends for FYE 2023/3

Dividend Policy

Regarding dividends, NTT DATA proposes a stable payment of dividends based on a
comprehensible assessment of the balance with business investments and technology
development toward a sustainable growth in the future and with expenditures for
maintenance and reinforcement of financial strength in light of the consolidated
operating results and financial position.

FY ended 2022/3 FY ending 2023/3
Ordinary dividend 19.0 yen Ordinary dividend 21.0 yen
(Interim:9.5 yen, year-end: 9.5 yen) (Interim:10.5 yen, year-end: 10.5 yen)
+

Special dividend 2.0 yen

(*1) If the proposal is approved by the General Meeting of Shareholders (to be held in June 16, 2022), a year-end dividend for the fiscal year ending March 31, 2021 will be paid.
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Finally, let me explain regarding dividends.

Given the strong performance in the fiscal year ended on March 31, 2022, NTT
DATA will pay a special dividend of 2 yen per share in addition to an ordinary
dividend of 19 yen per share. For the fiscal year ending on March 31, 2023, we
will raise an ordinary dividend by 2 yen to 21 yen per share.

The following slides show numerical information, etc., which are self-explanatory. I
would like to conclude my presentation. Thank you very much.
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Appendices

- Explanatory details of financial results and
forecasts -

(Explanation omitted)



Overview of Consolidated Result

(Billions of Yen,%)

FY ended 2021/3 FY ended 2022/3 FY Ending 2023/3

Forecasts®™

Results Results

New Orders Received
[Order Backlog

Net Sales +42
(Main item) Overseas Net Sales'™ +£.3
Cost of Sales +33
Gross Profit +6.8
SG&A Expenses +7.9
Selling Expenses +.8
R&D Expenses a2
Other Administrative Expenses | ! 476
Operating Income 2126 +52.8 +4.4
jOperahng Income Margin(%) 83 +2.3P +0.0P
Flnant?lgl Im:nrng and Cqstslshare of Profit/Loss a3 . 0 1000
of Entities for Using Equity Method
Income Before Income Taxes 130.5 215.8 +655 2220 +28
Income Taxes and Others™ 536 729 +35.9 75.0 +2.9
e A 768 1430 +86.1 147.0 +28
Capital Expenditures 169.5 176.7 +43 175.0 -1.0
3‘;2"“”’;'?5",'5‘:5“;;2;';“:;5;&;’;“' 178.4 1820 421 180.0 1.1
(*1) The total of external net sales of North America and EMEA & LATAM Segments and China & APAC regions
(*2) “Income Taxes and Others” includes “corporate income taxes” and “net income attributable to non-controlling interests.”
(*3) The figures for FYE 3/2020 andlater were calculated excluding lease depreciation expenses.
(*4) The forecast excludes the businessintegration between NTT DATA andNTT Ltd.
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(Explanation omitted)




Consolidated New Orders Received and Order Backlog

Details of Consolidated New Orders Received (to Clients Outside the NTT DATA Group) (Billions of Yen)
FY ended 2021/3 FY ended 2022/3 FY Ending 2023/3
Resuits Resuits Forecasts
Public & SocialInfrastructure
(Mainitem) :Central Government and Related Agencies,
Local Govemment, and Heafthcare ' | 8| s e
“Telecom and Utility 108.5 118.9 1250
Financial 5422 4465 498.0
Wainitem) - Banks, Insurance, Securities, Credit Corporations, Financial
InfrastructureNetwork Setvices L e e e
:Cooperative Financial Institutions 97.0
Enterprise & Solutions" 2 380.0
(Wainftem) Retail, Payment and Other Semices | 950
‘Manufacturing R 2360
‘Data Center, Network, and Other Solutions 58.0
North America 438.0
EMEA & LATAM 585.0
Detail of Consolidated Order Backlog (Billions of Yen)
Order Backlog 27351 2,860.6 2,800.0
Public & Social Infrastructure 515.1 582.0 548.0
Financial 8049 862.8 864.0
Enterprise & Solutions 1506 157 .8 1720
North America 762.9 797.9 7340
EMEA & LATAM 392.8 4425 463.0
(*1) In Enterprise & Solutions, New Orders Receivedto Clients Outside the NTT DATA Group does notinclude orders takenvia other segments.
(*2) In Enterprise & Solutions, the figure of New Orders Received were reviewed in terms of the recorded details.
(*3) The forecast excludes the businessintegration between NTT DATA and NTT Lid.
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(Explanation omitted)




Consolidated Net Sales

Detail of Consolidated Net Sales (to Clients Outside the NTT DATA Group)

FY ended 20
Results

FY ended 2022/3
Results

(Billions of Yen)

FY Ending 2023/3
Forecasts 4

Public & Social Infrastructure 486.6 515.0
(Mainitem) : Central Government and Related Agencies,
Local Government, and Heathcare | B mel e
:Telecom and Utility 107.4 116.9 125.0
Financial 518.1 541.4 553.0
(Mainitem) : Banks, Insurance, Securities, Credit Corporations, Financial
InfrastructureMNetwork Services L e piaiisd e
: Cooperative Financial Institutions 103.6 105.8 99.0
Ente[grise & Solutions™! (2 4278 460 6 4830
ainilem)‘Retall, Payment and Other Service AT 1608 1670
Manufacturing e 2084 2212 2320
-Data Center, Network, and Other Solutions 724 77.2 84.0
North America 422.8 467.9 502.0
EMEA & LATAM 4467 542.8 566.0
N " - "3
Net Sales by Products and Services (to Clients Outside the NTT DATA Group) 3 (Billions of Yen)
Consulting 2832 357.5 3800
Integrated IT Solution 608.2 638.2 6450
| System & Sofiware Development 5512 6166 . 6650
Maintenance & Support 7859 8557 | 880.0
Others 90.2 840 90.0
Net Sales by Products and Services Total 23187 2,551.9 2,660.0
(*1) In Enterprise & Solutions, Net Sales to Clients Outside the NTT DATA Group does not include sales of projects undertaken through other segments.
(*2) In Enterprise & Solutions, Net Sales were reviewed in terms of the recorded details
(*3) The figures of Net Sales by Products and Senvices (to Clients Outside the NTT DATA Group) show results based on the revision ofthe categories andthe recoded details.
(*4) The forecast excludes the businessintegration between NTT DATA andNTT Ltd.
© 2022 NTT DATA Corporation NTTDaTa 62

(Explanation omitted)




Trends in Quarter (Consolidated)

W New Orders Received

~+=YoY

(Billions of Yen,%)

B New Orders 8000 =13 553 e

i 565.9 589.8 5638 566.9
Received 000" | 5225 4500 5119 ; 7 1
400.0 =
200.0 -
0.0 ~ + — T— —t + 3 - ‘ + . 4 + — — -

1Q 2Q 3Q 4Q 1Q 2Q ‘ 3Q 4Q 1Q 2Q 3¢ | 4 1Q 2Q 3Q 4Q
2019/3 2020/3 2021/3 2022/3
B Net Sales w=Net Sales  ~+YoY

800.0 7

612.9 6603 5905 6213 636.1
6000 - 5 5280 527.3 5505 1 | i

4000
200.0

0.0 +

2019/3 |
W= Operating Income =+ YoY

B Operating
Income %00
600 ~

200

2019/3

1Q 2Q 3Q 4Q 1Q 2Q

2020/3

2020/3

3Q‘4Q

1Q ] 2Q | 3Q 4Q
2021/3

455
4 | 10| 20 | 30 | 4« | 1@ | 20 | 30 | 4

2021/3 2022/3
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50%

25%

-25%

25%

0%

-25%
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Foreign Exchange Rates
(used for the conversion of the amount of orders received and incomes and expenditures)

FY Ending
2023/3
Forecasts

FY ended 2021/3 FY ended 2022/3
REETS RESTS

@ @ O @

(Yen %)

uUsD 106.09 112.42 +6.0% 120.00 +6.7%
EUR 123.77 130.55 +5.5% 133.00 +1.9%
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(Explanation omitted)
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Appendices

- Mid- to long-term financial trends -

* Subsequentforecasts for the fiscal year ending March 31 » 2023 exclude the impact of the
business integratioT between NTEDATAand NTT Ltd.

© 2022 NTT DATA Corporation | NTTDaTa |

(Explanation omitted)



Trend of Order Backlog and Net Sales

(Billions of yen)

3.500.0
Net Sales mYear-end Order Backlog
3,000.0 2 860.6
27351 2 6c0 (o000
2636.3
2,551.9
00 24571
250 23713 23115 23187
2,266.8
21171 2,163.6
20397
2,000.0
17324
16148
15118 1544 5
1,500.0 4
13019 RETF 1.355.8
1.251.1
11319 1,140.2

1,000.0

500.0

0.0 .
20123 20133 201413 20153 201673 201773 20183 20183 201973 20203 202173 202243 Srze:égjst
JGAAP IFRS
(*1) The forecastexcludes the businessintegration between NTT DATA and NTT Ltd
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Overseas Net Sales and Profitability Trends™

(Billions of yen) 1,500.0 o

2
s Overseas Net Sales = EBITA Margin

1,000.0 10.0%
AT% 5.2% s %
500.0 I I 0.0%
. N I
(Billons of yen) 20133 20143 20153 201653 2017/3 20183 20183 201953 20203 20243 20223 2ER
EBITA™ 108 96 235 266 282 434 194 283 64 72 531 67.0

(*1) The figures forthe periods until FYE 3/2017 are those for the former Global Segment, andfrom FYE 3/2018 and later, are the total of North America/EMEA & LATAM Segments and China and APAC.
(*2) Net sales to Clients Outside the NTT DATA Group.

(*3) EBITA (JGAAP) = oper. (JGAAP) + i of goodwill and intangible assets subjectto purchase price allocation (PPA) arising from acquisition and others

(*3) EBITA (IFRS) = operating income (IFRS) + amortization of intangible assets subjectto purchase price allocation (PPA) arising from acquisition and others

(*4) The forecast excludes the businessintegration between NTT DATA and NTT Ltd.
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EBITDA Trend

(Billions of yen)
4500
400.0
350.0
000 —
2500
200.0
1500
100.0
50.0
0.0
mmm Goodwill Amortization etc.
-50.0 Loss on Retirement of Fixed Asset
-12.0% wssn D epreciation (*1)
-100.0 wmmm Operation Income
== EBITDA Growth Rate
JGAAP
(Billions of yen) 201213 20133 201413 20153 201613 20173 201813 201813 20193 202013 202113 202213 Fjgg:,.am

Depreciation(™" 1483 1400 138.0 1468 1479 1545 160.0 158.1 158.0 160.9 1716 177.0 180.0

Amorieation efc. : 107 14.0 147 16.0 200 269 - ;i 10 27 02

(*1) The figures for FYE 3/2020 and later were calculated excluding lease depreciation expenses.
(*2) The forecast the by gration between NTT DATA and NTT Ltd.
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0.0%
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EPS Trend

(Yen) 110.00
100.00
90.00
80.00
70.00
60.00
50.00
40.00
30 00
20.00
10.00
0.00
JGAAP IF|
20233
201213 20133 201473 201573 20163 20173 201873 201873 201913 202013 20213 20223 poecocitn
Net income Attributableto (*1,2)
Shareholders of NTT DATA 388 543 372 469 794 857 85.1 824 936 75.1 768 1430 1470
(Bilions of yen)
EPS (yen) (7 2769 3873 2659 3345 56.64 61.15 6068 5875 66.75 53.58 5479 101.95 104 81
(*1) “Net Income Aftributable to Owners of Parent” in JGAAP
(*2) The figures based on JGAAP include adjustments for goodwill amortization and others (including impairmentloss).
(*3) Conducted stock splitwhich shall split of common stock ata ratio of 1:5 as of the effective date of July 1, 2017. EPS is referring to the amount after stock split
(*4) The forecast excludes the businessintegration between NTT DATA andNTT Lid.
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ROE Trend

15.0%
122%

10.3% 107%

10.0% 9.1%
1%

8.2% 76

6.2% 6.0%

3%

5.0%
0.0%
2020/3 2021/3 2022/3

201373 201473 2015/3 2016/3 2017/3 2018/3 2018/3 2019/3

(Billions of yen) 2012/3
Equity EQY 3 6325 688.9 7284 8398 8233 904.6 963.3 826.2 926.7 939.7 1,072.9 1,2709
(*1) ROE = net income attributable to shareholders of NTT DATA / average equity during the period.
(*2) *Net Income Aftributable to Owners of Parent” in JGAAP.
(*3) The figures based on JGAAP include adjustments for goodwill amortization and others (including impairmentloss).
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ROIC Trend

(Billions of yen) 5 4400

17500
1,500.0
12500
1.000.0
750.0
500.0
2500

0.0

(Billions of yen)

Effective Tax Rate

Interest-bearing (1)
Liabilities

wes | nterest-bearing Liabilities (1)
et Asset

—ROIC2)

2013/3 2014/3 2015/3

38.01% 38.01% 35.64%

3783 4129 446.9

2016/3

33.06%

407.0

(*1) The figures based on JGAAP are the total of borrowings, bonds, andlease payables. The figures based on IFRS are the total of borrowings and bonds.
(*2) ROIC = (operatingincome x (1- effective tax rate)) / (average net assets duringthe period + average interest-bearing liabilities during the period)
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10.0%
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4.0%

20%
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D/E Ratio Trend"

150
125

1.00

0.75 81 071
063 . 0.65 0.64
058
e — 0.61 0 /\0 n 054

050 058

0.25 L

0.00
JGAAP IFR

(Billions of yen) 2012/3 2013/3 2014/3 2015/3 2016/3 2017/3 2018/3 2018/3 2019/3 2020/3 202173 2022/3

el Husmttet Amant 340 328 329 327 327 315 350 343 411 477 536 574

Non-controfing Interests

(*1) D/E ratio = interest-bearing liabilties/ (net asset— nun—convollmq interests)
(*2) The figures based on JGAAP are the total of gs, bonds, Thefigures based on IFRS are the total of borrowings and bonds.
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Consolidated Cash Flow Dividend Payout Trend

60.0% 56.0%
’/\
50.0% " y g
N
50 !li:} \\ 42.3% 43 2‘31 ’, N
\
40.0% 36.9% ? ~ v s HT% 7 \ 29.5%
’ \ ’ S, h) 31.0%
284% £ 291% 24 5% 4 28.4% 26.5% ~/ N
30.0% - 26.1% 24.9% 27 PP LN 26.3%
- R -~
~~_ ./ e - 27.2% S~
- 26.1% ~ - : L
20.0% o‘ -~ o n
19.6% 19.5% 19.9% 19.4%
10.0%
== == =« Consolidated Cash Flow Dividend Payout 2
0.0% e Consolidated Cash Flow Dividend Payout (Weighted Average of Past 5 yrs.)
(Billions of yen) 20123 20133 20143 201573 201673 20173 20183 201853 20193 20208 202173 w2 228

Depreciation %/ 148.3 140.0 138.0 146.8 147.9 1545 160.0 158.1 158.0 160.9 1716 177.0 180.0

Capital Investment -133.9 -1221 -147.7 -140.9 -134.0 -158.1 -198.6 -194.8 -179.2 -193.8 -169.5 -176.7 -175.0

a
a
a
a
w2
4

Dividends per Share{JPY) ™ 12 2 12 4 15 5 5 17 8

(*1) Consolidated Cash Flow = net income aftributable to shareholders of NTT DATA + depreciation cost + loss on retirement of ficed assets — capital investment
(*2) For “weighted average ofpast 5 yrs " in FRS, the figures are based on JGAAP for FYE 32017 and earlier.

(*3) "Net Income Attributable to Owners of Parent” in JGAAP.

(*4) Figures based on JGAAP include adjustments for goodwill amortization and others (including impairment loss).

(*S) The figures for FYE 3/2020 and later luding lease 3t

(*6) Conducted stock split which shall spit of common stock at a ratio of 1:5 as of the effective date of July 1, 2017. EPS refersto the amount after stock split.
(*T) The forecast excludesthe business integration between NTT DATA and NTT Lid.
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Trusted Global Innovator
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